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TECHNOLOGY CHANGES
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It is not the strongest or

the most intelligent
who will survive but those

who can best manage change

_Prof. Leon. C. Megginson
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WORLD'S FIRST PHYGITAL COMPANY
WITH FAST GROWING INDUSTRIES

Direct
Selling

Referral
Marketing

Health &
Wellness



E-COMMERCE ONLINE
RETAIL REVENUE

Year

2009

2016

2026

Revenue

$3.9 Billion
$390 Crore

$38 Billion
$3800 Crore

$200 Billion
$20000 Crore

Expected to grow

Succesful Business Model

amazon PP payrol [ O OLA Fiipkart

qugwfrm
L phiysical digital way of shoppéng




DIRECT SELLING BOO

MING \.) phqg az,rf-m

PHYGITAL physical digital way of shogping

Network marketing turn JOIN THE REVOLUTION

over around the world
Country Popu

CHINA

BRAZIL
GERMANY

MEXICO
FRANCE

MALAYSIA

India is a sleeping giant. Estimated to
achieve 64500 Crore by 2025. Huge Potential.

33 CR
141 CR
12 CR
SCR
21 CR
8 CR
12 CR

6 CR

140 CR

lation Turnover

3,357,810 CR
1,531,787 CR
96,922 CR
1,54,058 CR
61,589 CR
49,128 CR
52,250 CR
38,201 CR
30,550 CR
19,000 CR

3 CR

Above 58 Lakh people are involved in this Industry
in India. 53% of them are women participants.
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GUIDELINES ON DIRECT
SELLING GOVT. OF INDIA
AS PER RULES

IS A
Covdaremint OF India

F.Mo, 211B820144T{Val-ll)
Government of India
Ministry of Consumer Affairs, Food & Public Distribulion
Depariment of Consumer Alfairs

Krishi Bhawan, Mow Delhi
Dated the 08™ Sep, 2016

QFFIGE MEMORANDLIM

Subject:- Advisory 1o State Governmenis Union Territories on Model Guidelines
on Direct selling

An Inter-Ministenal Committee was consbiulted by the Gowemnmeni [0 ook inlo
mallers concerming the direct selling industry consisting of representatves from Ministry of
Finance, the Department of Indusinial Policy and Promobion, Department of Legal Alfairs,
Department of Informatspn Technology and Mwusiry of Corporale Aflars, besdes

|

representatives of State Governments of Delhi, Andhra Pradesh and Kerala. Consultabions
with stakeholders were also held

2 Based on the dekberalion of the Inler Ministerial Commitlee and consultation with
Stakeholders, the model gusdolings on deroct solling have boen formulaled S0
Governments/UTs may kindly lake necessary action (o implament the same. It s envgaged
in the guideines thal the State Governments will s8l up & mechanism 1o MoniloNSUpenISe
thié actoninis of Dwect Sellers, Direct Sellang Enlty régarding complancs of the gusdehnges or
Direct Selling

3 Any direet seling entity conducting direct sellng activitees shall submil an undertaking
io the Depardment of Consumer Affairs within 90 days, slabing thal if i$ in complance with
ihese guedehngs and shall 3ig0 provice detlads of s INCorPoralon

Enclosure: Model Guidelines on Direct Selling

q !
. {1,.:'. e
—heY .|_-.-|;.’.lr-.|-.
{Mahd. Lakor Hussam)
Director (IT)
Phomng Mo, 23 384 380

I{I

Al Chief Secretanes of States’ Adminssirators of UTs

Copy for Kind information o

1. Poma Manistor Office

2. CEQ,NITI Aayog

3. Department of Financial Service, Depantment of Industrial Policy and Promation

Department of Legal Alfairs, Depariment of information Technology and Ministry of
Corporate AMairs

Advisory to State Governments/
Union Territories

Model Framework for

Guidelines on Direct Selling

STATE GUIDELINES § --
AS PER RULE . PhAgeearton

Karnataka

Sikkim
Telangana
Tamil Nadu

HWMABTI2012-14
009,
Palse,

Abstract
CONSUMER AFFAIRS DEPARTMENT- MONITORING MECHANISM FOR

REGULATING DIRECT SELLING ENTITIES AND DIRECT SELLERS

CONSUMER AFFAIRS DEPARTMENT — D S A
G.0.(P) No.6/2023/CAD Dated, Thimuvananthapuram, 28-03-2023. :

a3 & 8 B B B N N N R BN B B B B B O 0 B B B B B 0 B B & B N N R N BB B B B B

Read: 1. Office Memorandum FMo 21082004-1T (Vol-IT) dated 09-09-16 recerved _,
from Department of Consumer Affairs, Government of India.
G0(F) Mo, 8201 8/CAD dated 04062018,
GS.E No 38WE) dared 28/1272021 of the Ministry of Consumer Affairs,
Food and Public Distribution (Depariment of Consumer  Affairs), i

CGrovernment of India.

G.5.R. 37 (E) dated 21/01/2022 of the Ministry of Consumer Affairs, Food e

and Public Distribution {Department of Consumer Affairs), Government of Fop —
Inctia, e

ORDER

As per the Office Memorandum read above, Government of India have 1sswed
the model guidelines for Advisory mechanism on the regulation of Direct Selling
Industry and also requested the State Governmeni (o implement the same in the State

and to sef-up a mechanism to monitor the activities of direct selling entities. Accordingly

as per the G.O. read as 2™ paper above, Government have issued the guidelines on

monitoring mechanizm for regulating Multilevel Marketing /Direct Selling in the State.
2) As per the notification read as 3" paper above, the Ceniral Government have
issued the Consumer Protection (Direct Selling) Rules, 2021 in exercise of the powers
conferved by clause (zg) of Sub- Section (2) of Section 101 read with Section 94 of the
Consumer Protection Act, 20192 and as per the nobfication read 4* abowe, the Central

Crovernment have withdrawn the Direct Selling Guidelines, 2016,

These guidelines, may called the direct selling rules. These are issued as guiding-principles for
state Governments to consider regulating the business of Direct Selling and Multi-Level Marketing
(MLM) and strengthen the existing regulatory mechanism on direct Selling and MLM, for prevent-
Ing fraud and protecting the legitimate rights and interests of consumers
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OFFICIAL PROGRAMME IN DUBAI

N

PHYGITAL

YGICART IS ONE & ONLY PHYSICAL DIGI

o
a #1E

2018 February 23 Al Tawar, Dubai.



physical digital way of shopping

- PHYGICART INDIAN LAUNCH § f""w‘
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Inaugurated by Honorable Minister P. Thilothaman with the presence of cine actress
Thamanna Bhatia. On 8th July 2018, at Adlux Convention Center, Angamaly, Kerala.



LEADING DIRECT SELLING
COMPANY IN INDIA

TERRITORY EXPANSION




MANAGEMENT

—

FH>\EI :AL PM? Mﬁm

Dr. Boby Chemmanur

Chairman(Boby group of companies)

Boby Chemmanur International Jewellers (Jewellery Outlets)

Boche Gold Loan (Chemmanur Credits and Investments Limited (NBFC))
Boby Oxygen resorts | Boche Tours & Travels | Boche Appliances
Ciinfos - Chemmanur International INFO Solution Pvt. Ltd | Boche Lens
Boche Shakesbierre Brewpub & Kitchen | Boche Toddy Pub | Boche Tea
Boche 1000 acre.com (Boche Boomiputhra) | Boche Food express

Boby Chemmannur Enterprises (First Kiss- Baby Wear)
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PHYGITAL ,’ Ap{gmm ﬁigihlmy-mm
To be the leader in technology based We stand to make life better for people
retailing by converging power of digital by providing a phygital way of shopping and
world and personal advocacy so as to an opportunity to create a fortune

provide the ultimate customer experience. in the E-commerce industry.
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PHYGITAL

PHYGI BRANDS S pogctn

‘ ORYA

SCURTA

‘ f
TIVONAPAINTS - A
Kitchen Appliances

Svaasthya = SLEEV LINE




POPULAR BRANDS § Mﬂmpm

F"HYGITAL physical digital way of shopping
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HOW TO ENTER
THE PLATFORM

KYC Documents

PAN Card

Bank Account Details




APPLICATION FORM & DIRECT SELLERS AGREEMENT

Phygicart E-Commierce Put. Ltd.
Deor No, 8107/C11.C12

3™ Floor, E town Shopping,
Colege Road, East Fart,

phagicartem

Registered Store ID |

How Would von Like to Operate? Please tick () vour Catepory. (Pless peevide rebevant dooumentison
I ndivicoal i lSole PropritorshipHLUS B Partmershup Fiom [ IP0vate Lomoted Company

cant's Manme

e B1l0 fwoer o e

Spowse’s Name
Drate Of Binth - oo Mobale Mo
UID £ Aadhar Mo [ Pan No

E- maul
Bank s MNamwe
Bank A'c Mo

Cormes

Taluk / Vi

Disgtrict |

Taluk / Village & PO i
Dyiskrict

Photo Menaty & Addeess Proof of the Applicant {anack Phosoce

EFI.:.:rmn Card

Drvang License | | Passhook | Fam Card LD Aadhar Card

Co = Apphcant [ Spouse Informahon Qdmdssony

| i i
Wame | | || | | | |

Relarion | UV Aadhar Mo |

This application iv 3 contracbasl agrooment

oo P, Lid. msbject ta
The Ap anl secepits halll reposi nliny

Plygieart Bisines eondicted by them

+f gilies, torma mnd

Thrissiar = EE0005

MNiob: 2207015000

Ernail: support@phygicart.com
Web: www. phygicart.com

Pin Code

Any Crher
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PROMOTION

Online Physical
Promotion Promotion

Replicated web link Directly to your
through Social Media contacts

Note: Digital & Physical presentation program &
Education program by Phygital Academy.



TRADE WITH Defference between | *\-) | j

Traditional V/S Direct selling &

TECHNOLOGY  E-commerce. o PRgguearton

Traditional

Direct Selling/
Phygital E Commerce

Manufacturer

l Manufacturer Manufacturer
C&F l it

3
National Distributor Vendor/

! Vendor Distributor

l v

- Sy Platform

Regional Distributor thgicart

4
Super Stockist

J’ s No Advertisement
Stockist _

'L Irl:::: ﬂ"éﬂiifes

Whole sale Dealer

y ; Customer/
Retailer —_— Parther store

Intermediate Profit(60-80%)+ Discount Profit Sharing
Advertisement Extra




PROFIT SHARING PLAN S gt

Retail Profit
Business Expansion Bonus
Generation Bonus

Monthly Performance Bonus
Family Health Insurance
Annual Profit

Awards & Rewards




RETAIL PROFIT

Partner Store




BUSINESS EXPANSION BONUS vy 3

PARTNER STORE | R
- _IT_ . % 1 F. -

1 sales Volume 1 sales Volume ? 2 0/ -

100 sales Volume 7100 sales volume ? 2 000/ —
500 sales volume 500 sales volume ? 10000/ &
500 sales volume 1000 sales volume ? 10000/ f;?ysféfﬂfé"m

15 00 Sales Volume 15 00 Sales Volume ? 3 OOOO/ -

Daily Ceiling Commission

Upto first 100 Sales Volume matching. Commission is calculated as 1:2 or 2:1



GENERATION BONUS N

PHYGITAL

PARTNER STORE
A _’é*!m
Fkﬁ%&_

wr. N N
.I-I .
ME:E_.

20% to 50% of the total Business Volume (BV)
Monthly based on TL Career



e

MONTHLY PERFOMANCE BONUS \\) /”‘”lgj

Sales Manager 300sv (matching)

Sales team Manager 600sv (matching)

Sales Development Manager 900sv (matching)

1200sv (matching)
1800sv (matching)

Divisional Sales Manager

Divisional Sales Team Manager
Divisional Sales Development Manager 2600sv (matching)
3500sv (matching)
5000sv (matching)

10000sv (matching)
25000sv (matching)
40000sv (matching)

Zonal Sales Manager
Zonal Sales Team Manager

Zonal Sales Development Manager

¢
O

¥
oy -

National Sales Manager

National Sales Team Manager

Distributed among all monthly qualified Sales Manager and above ranking stores.
Criteria for Qualification:

255V -UPTOZSTM 505V -UPTO ZSDM

100SV - ALL RANKS



FAMILY HEALTH INSURANCE

*
- phygueartom
PHYGITAL pysicl g vay of shopping

Only for criteria completed Rank Holders
(Qualified list will be update yearly)



ANNUAL PROFIT S gt

0.5% to 1.5% of the total
Business Volume

Distributed among all qualified
Zonal Sales Development Manager
and above ranking stores.

ZSDM - 8* TL, NSM - 10* TL & NSTM - 12* TL(In every month)




AWARDS & REWARDS S | et
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RIDER FUND S gt

PH?EITAL physical digital way of shopping

Divisional Sales Manager
&2 TL



CAR FUND Y phpgeartn

i s

Zonal Sales Team Manager
&3 TL 2 Times

X 5,00,000



INTERNATIONAL FAMILY TRIP

o/ -

il

physical dipital way of shopping

PHYGITAL

Zonal Sales Development Manager
&4 TL 3 Times

2 pax



PREMIUM CAR FUND

National Sales Manager
& 6 TL 3 Times

X 50,00,000



HAPPY HOME FUND \ ”“‘13;

ical digital way of shopping

g LS o National Sales Team Manager
b S Il G &8 TL 3 Times

X 1,00,00,000



RANKS ) phyy erl-m

RANKS CRITERIA CARRY FORWARD

Registered Store Any Purchase 5000SV

Sales Representative Activated Store 50000 SV
Sales Executive 500 SV (Matching) 50000 SV
Sales Development Executive 1000 SV (Matching) 50000 SV

Sales Manager 2000 SV (Matching) 100000 SV
Sales Team Manger 5000 SV (Matching) 150000 SV

Sales Developmemt Manager 10000 SV (Matching) 150000 SV
Divisional Sales Manager 20000 SV (Matching) 250000 SV

Divisional Sales Team Manager 35000 SV (Matching) 250000 SV
Divisional Sales Developmemt Manager 50000 SV (Matching) 300000 SV
Zonal Sales Manager 75000 SV (Matching) 350000 SV
Zonal Sales Team Manager 7100000 SV (Matching) 500000 SV
Zonal Sales Developmemt Manager 200000 SV (Matching) 600000 SV
National Sales Manager 500000 SV (Matching) 800000 SV
National Sales Team Manager 71000000 SV (Matching) 7000000 SV




HOW CAN WE ACHIEVE? C »
\) wark.
THROUGH PHYGITAL ACADEMY e PRgeArteon

Phygital Academy

Phygicart has a training and skill development academy, Phygital
Academy aims to bring and foster a new level of professionalism in
the field of direct selling, just like any other profession and business.
Phygital Academy provides categorised training about business
building System for all Direct Sellers based on their achievements
& Recognition.
And also we provide regular awareness programme in digital &
physical. After successful competition of basic & advanced training
direct sellers are given ID cards. Selected direct sellers would be
sent for training @ Govt. recognised training institutes such as
GIFT(Gulati Institute of Finance & Taxation)

Be the part of Phygicart...
Build your future with the Phygital Revelutions...
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BE A PROFESSIONAL IN PHYGICART \) g

pysical digital way of shoppéng

PHYGITAL

Need to Commit with a System
Y -

' =

Be a 100% responsible person because you are a proffesional

You can't achieve the goals without following the system
(System has been developed after years of research by experts who understand them Is takes biginners make in this proffession)

A A f

BE THE PART __ PROSPECTING - Share Digital 1 INVITE

(Don't Prejuded) & Phygital
List Making & Selection J

q’rf 900 4

- m |l X
TOGETHER w |

We will be the top Relationship,| TEAM WORK | FOLLOW U

Sl e : ; Cunyincing & APPROCH {MEEH”HE}
Responsibility & Recognition 4 :
po ty g Learn, Teach, Train-System Sales Finalizing " Home Meetings BOP

Phygital Appointment




WE ONE | Mgt
CONNECT TO THE FUTURE ‘

Important4C's
In our business

e Care
Your Words, Action & Relations

Y Coramiirsant To be leader

Of your Attitude with Passion and Dedication emotional

— balancing
e Communication
“Be Simple & Serious” (Feel the Feelings)

React with Respect

IS very
important

Thanking You

e Control
Your Words, Actions & Emotions




CORPORATE OFFICE: www.phygicart.com

PHYGICART E-COMMERCE PVT LTD
3RD FLOOR , E TOWN SHOPPING,
EAST FORT THRISSUR, KERALA-680005

LOGISTIC DIVISION 1

PALIYEKKARA - ERAVAKKAD ROAD,
CHITTISSERY
THRISSUR - 680301

REGIONAL MARKETING OFFICE
(KARNATAKA)

PHYGICART ECOMMERCE PVT LTD,
ZND FLOOR, 147, 5TH CROSS5, 5TH MAIN,
60 FT ROAD, KORAMANGALA,
BENGALURU - 560096

REGIONAL MARKETING OFFICE &
LOGISTIC DIVISION 2 (TAMILNADU)

PHYGICART E-COMMERCE PVT LTD,
9/250, GANDHI NAGAR, IRUGUR, COIMBATORE,
TAMIL NADU-PIN-641103

9207015000 (support@phygicart.com)
7736316663, 9633040333 (support@phygicart.com)

9072109001 (CLUB OXYGEN, BOCHE TENT HOUSE—- oxycare@phygicart.com) *
9072019005 (LOGISTICS - custnmercnrE@phygicnrt,Cc}m) \. ‘3
9746009656 (LOGISTICS STORE RELATED) \ )

9288022018 (BOCHE TEA RELATED) — f’l\.“lﬂw "Com

physical digital way of shopping
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